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ABSTRACT

This study assesses the profitability of one particular Scottish
theological publishing firm, T. & T. Clark, in the 1880s and 1890s.
Its major concern is to investigate the tension which exists in any
'committed' publishing business between the profit motive, and the

desire to further the cause espoused by the firm. Did consider-

atlons of profitability significantly influence the theological

stance of material issued? Or, in the interests of furthering a

theological position, was the profit motive kept in second place
as far as was consistent with the continuance of the firm? Or, in

reality, was there a complicated interplay between these two positions?

After a generai survey which charts the history of the firm and
attempts to assess the partners' motivation, there follows a highly
detailed examination of the relative profitability of the different
types and forms of publication handled by the Clarks: series pub-
lishing, translations, works of transatlantic origin, reference works
requiring major investment, and general theological works. There
follows an assessment of the cost-effectiveness of the firm's pro-
motional strategy and distribution, and an examination of the profit-
ability of the Clarks' operations as a whole for the four financial
years beginning 1895-96. There are several appendices, one of which

features a biographical study of Dr James Hastings, editor of the

Dictionary of the Bible and the Encyclopaedia of Religion and Ethics.

The conclusion is reached that there was indeed a complex interplay
petween motives spiritual and motives financial: the Clarks' decision
to publish moderately 'advanced' theology was not primarily deter-

mined by financial considerations, but by their commitment to



promulgating the truth as ﬁhey saw it. This commitment was not
opportunistic lip-service: they were frequently prepared to hazard
investment on works of doubtful profitability because they considered
them to be of theological value. However, the works they published

were in general modestly if not spectacularly profitable, and the

future growth of the business was assured. Had you put it to one

of the principals that his firm seemed to be a living denial of

Christ's asseveration that one cannot serve both God and mammon, he
would probably have retorted that he was serving God and God alone,
and that any financial success which accrued was to be interpreted as

being a reward for falthful service.



Preface

There are several good reasons for examining the activities of T. &

T. Clark in the nineteenth century. In the first place, it is

always interesting to investigate the motivation lying behind the

activities of religious publishers, the balance between motives
spiritual and motives temporal. The Clark archives in the National
Library of Scotland, the chief source for this study, provide a con-
siderable amount of datawhich facilitate such an investigation. In
the second place, the significance of T. & T. Clark as publishers

has possibly been under-appreciated. The Encyclopaedia of Religlion
and Ethics in particular is a major undertaking, perhaps ranking
second only to the Encyclopaedia Britannica as the most significant,
sustained achievement in Scottish publishing history. The present
study examines the firm's growth towards the point where the

Encyclopaedia of Religion and Ethics became possible, both financially

possible, and possible in terms of the Clarks' sense of vision and

confidence in their own abilities and those of their editor. In the
third place, while work has been done on several of the other pub-

lishing dynasties in nineteenth century Scotland - the Blacks, the

Blackies, the Collinses - the dynasty of Clarks, no less competent,

no less dynamic, no less socially involved, has been neglected. This

present study redresses the balance.
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INTRODUCTION

A considerable proportion of the large number of books published in
Scotland between 1801 and 1900 were on religious or theological sub-
Jects. The publishing houses responsible for these issues differed
in aim, size, and specialisation; they can, however, be roughly cate-

gorised as follows. Some were businesses which entered the trade

with the exclusive, or almost exclusive aim of publishing religious

works: such were the firms of Collins, Blackie and Nelson. All of

these, of course, later diversified into other areas of publishing.

Others, such as Blackwood, were major general houses which established

and maintained theological l1lists. Still others were predominantly
local publishers, such as Alexander Gardner of Paisley, whose output
included volumes of sermons and other religious material of local
origin. Works were also issued by para-church organisations formed
for the purpose of originating and distributing religious literature:
such was the Religious Tract Society of Scotland and, later in the
century, the Stirling Tract Enterprise. Finally, the Scottish denom-
inations were all responsible for a limited amount of publishing:

in the case of highly-centralised Churches such as the Church of

Scotland, this was organised through Publications Committees answer-

able to the annual denominational Assembly; while in the case of
decentralised groupings such as the Plymouth Brethren, the literary
requirements of the denomination were met by privately established

publishing businesses.1 In a sense, the subject of the present
study, T. & T. Clark does not fall into any of the above categories.
The founder set up business as a bookseller and legal publisher, but

he quickly diversified into the field of issuing theological works.

14
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Unlike Blackle and Nelson, however, T. & T. Clark issued few works
of a popular nature, concentrating instead on scholarly and academic
theology. This single-minded commitment established the business
over the years as the chief theological publishing firm in Scotland,

which excelled the rest in the range and variety of materlal 1issued.

Iwo general observations can be made about this proliferation of
publishing houses. In the first place, several of the most durable

nineteenth centry firms were founded in the wake of the evangelical

revival which had widespread effect at the start of the century. To

the founders of these firms the desire to further this revival, and
to meet adequately the literary requirements of those who had been

spiritually awakened was it seems at least as important a motive as

2 An orthodox Christian faith, based on

the accumulation of wealth.
a traditional view of Biblical authority was a vital element in the
lives of the founding fathers of the dynasties of Blackie, Nelson and
Collins, and other similar firms, and this faith clearly had important
implications for the kind of material which would appear in these

firms' lists. The second general observation is that, while some

of the firms springing from the revival rose, flourished and fell

within a generation, several, due to visionary management, and a

readiness to diversify, proved to have a remarkable longevity, sur-

viving into the twentieth century.

The religious publishers of 1900 were servicing a very different
marketplace than that which their counterparts of a hundred years
earlier had known. It therefore follows from the mere fact of 1its
survival that a firm founded in the first two decades of the nine-

teenth century which survived until 1900 had successfully contended
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with, and adapted to these changes in the market. The altered con-
ditions can be summed up in two propositions. In the first place,
the orthodox view of biblical authority was increasingly questioned

by scholars, and this questioning led to the market requiring material
which had vastly different theological presuppositions than those
which had obtained previously. At the start of the century, it would
seem that apart from some scholars in Germany and elsewhere who were
regarded as theological mavericks, the Bible was still held to be the
inerrant.and authoritative Word of God, the touchstone against which
all theological constructs had to be tested. By the end of the

century, the scholars were bringing the methods of what was known as
the Higher Criticism to bear upon the biblical texts, emphasising

the human-ness of their authors, and coming to regard the Bible as a
vehicle through which God was pleased to speak, rather than a wholly

inspired work. This new understanding of the status of the Bible

had a considerable impact also on theology, encouraging the questioning
of the old orthodoxy. In the second place, in the popular market
place, there was a turning from the works of religious teaching and
Puritan theology which were widely read at the beginning of the cen-

tury towards the 'religious novels' which proliferated towards its
close. This fact may well not be unrelated to the first proposition.

It clearly takes time for scholarly attitudes to percolate downwards
and influence the lay Christian, but there may be an element of cause
and effect between on the one hand, the abandonment by many scholars
of a full doctrine of biblical inspiration, and, on the other, this
turning from popular theological reading towards the religious novel.

Or again, it could simply be that both changes took place side by

side in a general atmosphere of increasing scepticism. In any case,




17

the changing attitudes summed up in these two propositions would have
had a great effect on the market for books. Hence there was,
throughout the century, a declining demand for theological works.

And hence the proportion of that demand which could be satisfied by
works of a more orthodox nature also declined. Of the areas of pub-

lishing mentioned earlier, only the para-church organisations and the
denominational publishers were relatively unscathed, denominational

houses responding to the expressed needs of the Church to which they
were affiliated which provided a guaranteed market, the para-church

organisations supplying materials to promote social and spiritual
change, the demand for which continued throughout the century unaffec-

ted by developments in the thinking of academic theologians.

If publishing were merely a matter of maximising profit, then we

would have no difficulty in explaining how the firms mentioned
earlier survived from their foundation at the time of the evangelical
revival into the next century. We would have explained this sur-
vival in terms of the principals' management skill in responding

to the changing demands of the market, and attempting to foresee
future trends. But it is not as simple as that. We saw that some

of these firms owed thelr existence in part to the motivating faith

and missionary zeal of the founders, a faith and zeal directed and
undergirded by an orthodox view of the Bible. True, by the end of
the century, a second or third generation was at the helm of these
firms, but, while the founder's fire and zealousness might not have
been passed on, the successors were in many cases also men of faith
who, in their publishing, held a sense of mission in tension with the

demands of profitability. How did these men react to the output of




the scholars? Did they face a crisis of conscience because they
were expected to publish material arising from a methodology whose
presuppositions were foreign to them? Religious publishers were
more committed than most to the position espoused by their public-

ations. And while on the one hand the new ideas gained ascendancy

within a working lifetime, thus demanding a professional response

from a given publisher, on the other it must not be thought that they

were universally accepted. As late as 1850, the main Protestant

3 The

denominations in Scotland held to the orthodox position.
advance of the new thinking, which was initially propagated in

Scotland by Free Church scholars, can be charted by examining atti-

tudes at the trials for heresy of William Robertson Smith between

1876 and 1881 (Smith was deposed from his position as a Free Church
College Lecturer) and of Marcus Dods and A.B. Bruce in 1890 (the
Assembly felt that there was no real case against either).4

A.C. Cheyne claims that as the century drew to a close, the new
theology was 'appropriated! and 'proclaimed' by increasing numbers of
ordinary ministers who came to see that literary and historical
criticism were 'not incompatible with loyalty to the Bible as the in-
spired Word of God and with a sincere adherence to the historic

faith of the Church.'5 But this view, that the Bible contained

records of revelation rather than itself being revelation was by no

means universally held by Scottish Christians. Whatever the scholars

were thinking there were many, perhaps including publishers, who were

reluctant to abandon the traditional position.

It is possible, therefore, that some publishers did face a crisis of

consclience over the issue. There could be no such crisis for the
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publisher of popular works, no matter how conservative his views,
for the 'common reader', although switching as we have seen from a
pabulum of Puritan theology to one of fiction and devotional texts,
was reading works which by their nature were not directly affected
by critical thinking. It is easy to conceive, however, that the

publisher of serious theology might have experienced some agony of

spirit, and indeed there is the occasional hint of this in the letter

. books of the various companies. Consider the possibilitiles. A
publisher who was not in accord with the new approach of the scholars,

and whose open-mindedness fell short of allowing him to publish with

an easy conscience works with the methodology of which he had such

fundamental differences, would be faced with the option of compro-

mising his position, or else resting content with serving the dimini-
shing market for conservative works as cost-effectively as possible.
On the other hand, a publisher who saw where the scholars were

going and wanted to further their views would have no scruples about
publishing their works. These he would welcome to his list both on
account of their contribution to the current debate, and because they
would help to build up a valuable backlist which would turn over well
in-a theological climate where the new views had found general
acceptance. He would still, it is true, leaven his lists with titles
written from the old orthodox standpoint, both because of their in-
herent value, and because he would not wish to encourage the percep-
tion, which might affect sales and hence pfofits, that his was a
radically progressive company. If he were publishing works for
scholars, he would have few scruples about issuing titles of an
advanced nature; he might well be cautious about issuing popular

works containing advanced ideas, not wishing to threaten the faith




of those who did not have the theological training to marry their
faith with the new ideas.

It would be extremely interesting if we had the data which would

enable us to assess the thinking of some of the nineteenth century

publishers with regard to their role, .with regard to the delicate and

complex balance between serving God and mammon, with regard to the

far-reaching changes in attitudes to theology and biblical studies.

How did they react to the changes? What motivated that reaction/
Profitability? Or commitment to their view of truth? How did their
company survive in the new climate? Which works were most profitable:

those which supported the conservative position, or those representing

the new theology? How successful could a theological house be in

the decades of change? Could a firm's relative profitability or un-

profitability be explained in terms of the theological position of

the works on its l1list?

Very little work would appear to have been done in this area. But
in the case of one firm, T. & T. Clark, we have enough data from the
18808 and 1890s to enable us at least to attempt to answer these and
related questions. The chief evlidence on motivation is drawn from
the letter books, and from the mere fact of the kind of list which
was developed by the firm. The evidence on profitability is ex-
tracted from the account books. As well as discussing issues of
motivation and profitability, we will be able to construct a detailed

l

picture of the ways of working of a small publishing firm at the end

of the nineteenth century.

This study has at least two limitations. 1In the first place, it

examines just one firm. Certain of the conclusions we reach may be
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applied to other houses and to Scottish religious publishing in general,
but there is a definite limit to the extent to which we are justified
in doing this. In the second place, we can never claim that, without
a shadow of doubt, we have isolated and described the motivation of
these publishers of a century ago. For if it 1s never easy to know

our own motives, let alone those of our friends, how much more com-
plex it is to attempt to assign motive on the basis of limited evidence
from the past. A publisher might claim to be serving God rather

than mammon while all the time being totally controlled, perhaps
subconsciously, by commercial motives. For serving God can some-

times be materlially profitable, and even the best of motives are

rarely unalloyed. However, our aim is to assess the Clarks' motiv-
ation as far as the extant data permits and to judge what impact
their reaction to the work of the scholars had upon the profitability

of the fimm.
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PART I

Section A: T. & T.Clark - an outline of the firm's nineteenth
century history and issues

1. 1821 - 1846
a) History
It would appear from the meagre sources which have bearing on this

period of the firm's history that Thomas Clark founded his business

in 1821.]

He was then 22, and his previous experience lncluded an
apprenticeship served-withDavid Brown of Edinburgh, and some years
on the staff of Joseph Butterworth, a law bookseller of Fleet Street,

London.2 It is not surprising that the bookselling and publishing

concern which he established in Parliament Square, Edinburgh, appears

initially to have concentrated on issuing legal works.

Following the destruction by fire of these premises in 1823, Clark
moved, first to 32 George Street and, a few years later, to 38 George
Str'eet3 from where the business was to be conducted until the end
of the centur'y.4 As well as his specialisation in legal works,
Clark would appear to have cultivated an interest in foreign liter-

ature which led to his making several business visits to France,

5

Holland and Germany~ in the course of which he added to his knowledge

of European literature and the European book market, and made the

acquaintance of the leading booksellers in each country. This know-
ledge and these contacts he seems to have put to good use in importing

foreign editions for sale in his Edinburgh shop, and issuing English

translations of notable works, especially in the theological field.

The firm did not receive its present designation until 1846, when the

founder's nephew, another Thomas Clark (1823-1900), was received into

partnership, having completed his term of apprenticeship and having
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spent some time working for£he wholesalers Hamilton, Adams and Co.
in London.6 The younger Thomas Clark immediately began to make his
mark and show his competence, and some years later his uncle left

him responsible for the practical management of the firm, and retired
to Heaéh Park, Blairgowrie, where he lived until his death on 22

December 1865.7

b) Issues

Due to lack of evidence, it is difficult to build up a picture of the
development of Thomas Clark's business in its early years. Two

trends can, however, be noted. There was, firstly, an increasing

specialisation: although it began as a bookselling and publishing

firm, the publishing side of the business came to assume increasing
importance. And secondly, there was a change of emphasis: initially
the stress was on legal works, but gradually theology came to dominate
the 1ist, as it was to do in the latter part of the century. This
change of emphasis was noted by James Thin who, writing of the 1830s,
described the f‘-ounder8 as 'beginning to develop a theological as well

as law business in the publication of a series called the 'Biblical

Cabinet!'?.

The Biblical Cabinet began to appear in 1832 witha volume of J.A.

Ernesti's Principles of Biblical Interpretation of the New Testament

being issued, together with a volume of Dr John Brown's Philological

Tracts. Between 1832 and 1844, thirty works were issued, completing

the Biblical Cabinet in forty-five volumes. The series consisted

for the most part of translations of German commentaries and theolo-

gical works. It is a tribute to the acumen of the founder that the

majority of works in the Cabinet still featured in the firm's lists
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in 1889 (in some cases having been re-translated).

The 1830s saw the issue by Clark of two other, not exclusively relig-

ious series, The Cabinet Library of Scarce and Celebrated Tracts, and

The Student's Cabinet Library of Useful Tracts. His aim in issuing

these, as stated in the 1838 Catalogue, was

to publish a selection of the most useful, interesting and

celebrated tracts ... The publisher proposes to confine them
to no particular class of literature, and to exclude nothing

that can fairly come within the designation either of polite
letters or useful knowledge; and hopes thus to present a series

of cheap publications, which will interest the Antiquarian,
the Theologian, the Philosopher and the Scholar.

By 1838 there had been eleven issues in the first of these series,
and thirty in the second, these thirty also being available collected

in bound volumes.

Clark also issued some miscellaneous titles: editions of the classics,

philosophical works, and a Greek and English Lexicon of the New

,295332923,9 a fore-runner of the great works of reference which the
firm was to issue at the end of the century. There was also a collec-
tion of children's books translated from the German of Christophe

Von Schmidt. Schmidt (1768-1854) is perhaps best remembered for his

Das Blumenk8rbohen (The Basket of Flowers) which first appeared 1in

1823, and which Clark issued in translation. This work 'became

the archetypal Sunday School book after its translation in 1833 ....

10
It was one of the most popular Reward Books throughout the 19th cent.'

Clark was not the only publisher to be issuing English translations

of the Schmidt works. It is a matter of speculation how financially
successful his editions were. But it is interesting that this depar-
ture into reward book publishing was not followed up. As many other
publishers found, the reward book market was a growing, and increas-

ingly lucrative one throughout the century. Had Clark opted for
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this line of development, the future story of the firm might have
been very different. Another new departure which was not followed
up was the issue of a novel. Little is known about this except that

it was unsuccessful. Perhaps this failure is explanation enough as to

why the experiment does not seem to have been repeated.11

It is worth noting in conclusion, as indicative of the founder's
enterprise, that through his firm the first law magazine ever to
appear in Scotland, the monthly Law Chronicle, was issued from May

1829. This, however, did not find a market, and was discontinued

within five years.12

In becoming a partner in 1846, the young Thomas Clark was joining a
business which had been built up with considerable originality and
enterprise. A firm foundation had been laid, on which the new part-
ner was to build by further developing the publishing side of the
business and increasiﬁglymajoring on the issue of theological works,
especially those of German origin. There is no data on the profit-

ability of the firm in 1846, but if one of the founder's obituarists

is to be believed, it was more than merely financially sound. Clark,

he felt, was able to rétire to the country 'having won, what all

booksellers long for and we fear so few obtain, a considerable for-

3

tune.J And the first Thomas Clark's will confirms the accuracy

of this statement. His total moveable estate was £23,748 16s. 10d.,

and he also owned property and land. ' He owned Heath Park, Blairgowrie,

a house at Rossness, Kinghorn, properﬁy at 38 George Street, Edinburgh,

and various other properties at Pettycur and Edinburgh.14



27

2. 1846 - 1886
a) History
Over this forty-year period, the younger Thomas Clark was solely
responsible for the consolidation and development of the firm which
he joined in 1846. He would appear to have been cast in the same
formidable mould as members of the other Scottish publishing dynasties -

the Blacks, Blackies, Nelsons and Collinses. Like them he was able,

despite heavy business commitments, to find time and energy for in-

volvement in wide-ranging ecclesiastical and civic affairs.

Thomas Clark the younger was born in the burgh of Canongate, Edinburgh
15

on 5 September 1823, and was educated at the High School. It was

said of his father, John Clark, that he was 'a man of great business
capacity as well as of sincere Christian character'.16 These were
traits which would appear to have been reproduced in his son.

i. Business capacity
With regard to his business capacity, the strength of the Clark list
in 1886 is, perhaps, sufficient testimony. Over four decades, ‘'he
had to keep his eye on theology abroad, and on law at home, and any-
one who wishes to see how he succeeded has but to look in at 38 George
Street, or study the firm's catalogues.'17 In order to do this, he
had to develop an alertness to the requirements of his market, and a

discernment as to which new theological writings would be considered

to be of lasting merit. The Publishers!' Circular attributed his

success to the fact that 'he understood the tastes and appreciated the

wants of his countrymen, who, almost without exception, are sticklers

in theology.'18
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Clark developed the links with the continent which his uncle had
initiated. There are occasional references in the firm's letter-
books to his continental visits, and personal friendships with eminent
European theologians. But as English language writers both in Britain

and in America to some extent seized the initiative from the Germans,

so Clark was quick to cultivate relationships with the Unites States,

in particular with the firm of Scribner and Welford, later Charles

Scribner's Sons. This Edinburgh-New York axis was initiated to meet

19

what Clark saw as an untapped transatlantic market, “ but its develop-

ment was both a response and a spur to the new British and American

writers. Clark is said to have become the 'fast friend'! of the first

Charles Scribner.zo

ii. Christian character
Clark's Christian character was seen by his contemporaries as providing
the motivation not only for his church work, but also for his civic

duties.

While James Harvey's In Memoriam Sir Thomas Clark is written in the
fulsome style typical of such publications, it is valuable in charting
the extent of Clark's involvement in church affairs, both at congre-

gational and denominational level. He was associated throughout

his life with Lady Glenorchy's Church, Edinburgh, which his father had

21

joined the year before his birth. He superintended the Sunday School,

was treasurer of the Sustentation Fund in the congregation, and was

noted for his generosity, and for the quality of his pastoral care.

He was elected and ordained as deacon at the age of twenty (18 January
1844), and became an elder fourteen years later (28 March 1858). He
was also active in the wider Free Church scene, serving on its commit-

22

tees, and supporting its funds and schemes. He was enthusiastically
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in favour of the Union of 1900, which he lived long enough to see:
'though in many respects holding by the old positions, he had broad

and tolerant views on all questions, and kept an open mind to every

new interest.'23

All the sources on Clark's public life are almost excessive in their
pralse for him. There would seem to have been virtually universal

recognition that he was a good and just man. In entering public life

Clark was following in the footsteps of his father, who had been a

24 25

magistrate, discerns a religious motivation.

but James Harvey

Clark was involved in the Edinburgh Merchant Company, serving success-

lvely as Assistant, Treasurer and Master, to which position he was

26

elected in 1883 or 1884 " and re-elected the following year. He was

a Fellow of the Royal Society of Edinburgh, a Curator of the University
of Edinburgh, and one of the managers of the Royal Infimary.27 He

first became officially connected with the Corporation as one of the
City Aud:l'cox*s,28 and in 1877 entered the Town Council representing
St. George's Ward. He filled this seat for eleven years, in the course

of which he served as Convenor of the Public Health Committee (for four
years from 1881), as a Magistrate (from 1883), and as Lord Provost

(from 1885). He was associated with a wide range of civic projects,

the most spectacular of which was the 1886 Edinburgh International

- Exhibition, at which he was given his Baronetcy by the Queen.29

30

Clark, it was said,”™ claimed to have 'entered upon his work having

a high ideal to strive after.' There would seem to have been a

general recognition that he had been a successful Lord Provost. The

31

Scottish Leader was said™ to have been 'expressing the public senti-

ment' in stating that'sSir Thomas Clark [had] filled with dignity an

office that he demits with most honourable credit', and the Scotsman's



obituarist held that 'his name was associated with much good civic work
... as Lord Provost, he filled that high office with dignity, tact and
forebearance, and generally managed the affairs of the city with no

small amount of success.'

This, then, was the man who presided over the growth of T. & T. Clark.

In 1880 he was joined in partnership by his eldest son, John Maurice

32 33

Clark™ and, six years later, retired,” although retaining an active

advisory role in the firm for much of the remainder of his life.
His was indeed an active retirement: we find him, for example, in

1897 as Honorary President of an Edinburgh association for Booksellers?

Assistants.>?

At the end of a year during which his health had steadily declined Sir

Thomas Clark died on Christmas Eve, 1900, at his house at 11 Melville

35 He was survived by Lady Clark, and by two

36

Crescent, Edinburgh.

sons and two daughters.

Sir Thomas, besides owning property at 38 George Street, 11 Melville

Crescent, and various other locations in Edinburgh, left moveable
estate totalling £202,183 16s. 6d. He had extensive investments

in railways, banking and other concerns, and on the basis of the data

we will be examining later, we can safely say that his income from these

must have greatly exceeded his income from the firm's trading.37

b) Issues

A scrutiny of the list of works issued by the firm over the four
decades between 1846 and 1886 reveals a pattern of almost continual

growth.

The Foreign Theological Library appears to have been the first-fruits



of the younger Thomas Clark's partnership. A 'new and enlarged!

series of the Biblical Cabinet had, however, been announced as early

as 184438 and the F.T.L. incorporated early volumes lssued in that

series. It was planned to publish four F.T.L. volumes annually at

a subscription price and the series was issued with great reéularity
until being wound up in the early 1890s. In this way many European

theological writings were made available to an English-language

audience.

The F.T.L. was soon joined by other series. The complete works of

John Owen were issued in twenty-four volumes between 1850 and 1855:

they must have sold well, for a re-issue was undertaken between 1862

and 1866. In 1859, Clark announced39 that he had bought over the stock

and copyrights of the series of works by Calvin, in fifty-one volumes,

which had been issued by the Calvin Translation Society.qo The

imminent appearance of the first volumes in the Ante-=Nicene

Library was noted in the Bookseller for 30 September 1865,...4‘l This
series was to be edited by Alexander Roberts and James Donaldson,
with the object of presenting 'translations of all the Post-Apostolic
Christian writings that appeared before the Council of Nicaea', with
the exception of Origen's Commentaries. Twenty-four volumes were
to be issued by subséription over six years. A series of trans-
lations of commentaries whose original appearance in German had been

co-ordinated by J.P. Lange appeared in twenty-five volumes between

1868 and 1879. Later in the century at least, supplies of these
volumes were imported by Clark from Scribner. In 1871, Clark began
to issue a sixteen-volume series of the works of St. Augustine, edited
by Marcus Dods. Four volumes were to be published annually on a

subscription basis, although volumes were also available separately.

31
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Clark claimed in a contemporary catalogue that 'the larger portion
of those writings contained in this series [had] not been hitherto
translated', and that the work contained in the first volumes, The
City of God, had'hitherto only been accessible to the English reader
in a very old and feeble version'. In 1873, the issue began of a
translation of Dr. H.A.W. Meyer's Critical and Exegetical Commentary

on the New Testament. Four volumes were to be published per annum

on subscription. In 1879, the more popular Bible Class Handbook
series was launched, and, five years later, the companion Bible Class

Primer series was bought over from Macniven and Wallace, who were

largely withdrawing from publishing. Another fruit of the American

connection was the issue of Philip Schaff's History of the Christian

Church, an American work which Clark published in this country, the

first part being Apostolic Christianity A.D. 1-100 (Two volumes,

2

1883).4 Further volumes were published intermittently until 1893.

What is notable is not only the fact that these series include such
works, but also that, as a check against the 1901 catalogue readily
shows, so many of them were still in print at the end of the century.
It must be admitted however that in the majority of cases, this was

probably not so much due to Sir Thomas!' judgement in selecting them

for his list as to the fact that sales were very slow to come.
Clark refused to remainder poor-selling titles. Even so, a consider-
able number of titles were reprinted; - in 1879, for example, reprints

were undertaken of thirty-four volumes, while in 1889 the number re-
printed was forty-seven.43 These figures indicate that the backlist

was reasonably live.

Throughout this period, Clark continued to dabble in periodical pub-

lishing, without any marked success. The formerly prestigious



North British Review was issued by him between 1860 and 1863. The
monthly Interpreter survived only two years after its foundation in
1884, shipwrecked by the disastrously lackadaisical editorship of

J.S. Exell. From 1885, an attempt which must be judged a failure

was made to distribute the American Presbyterian Review in the United

Kingdom. Sir Thomas Clark was therefore unsuccessful in fulfilling

his obvious desire to publish a theological journal which was at once
highly respected and commercially viable, if not profitable. It was

only when the firm made contact in 1889 with an editor of the calibre

and industriousness of James Hastings, who was to edit several major

works for the Clarks, that such a periodical became a possibility.

Sir Thomas had a lasting success, however, with a legal serial, the

Journal of Jurisprudence. This was founded in 1857, and, drawing

contributions from many of the best-known men at the bar, easily out-

shone the rival Scottish Law Magazine, which it absorbed in 1866.
However, the Journal, which was originally marked by outspokenness,
grew mellow in its maturity, 'for the good reason that contributors
did not wish to imperil their chances of promotion at the bar by
writing against the properly constituted authorities'. Mellowness

gave rise to a decline in circulation: the new Scottish Law Review

(founded in 1885) increased in popularity, and the Journal, then

under the editorship of John Chisholm, was wound up in 189i.44

Over these years also, Clark issued a wide range of miscellaneous
philosophical and theological works. Among the major Scottish
ecclesiastical figures whose works feature in the Clark lists, Free
Churchmen predominated. They included, from Free Church College,
Glasgow, Professor A.B. Bruce, Professor J.S. Candlish, and Principal

Patrick Fairbairn; from New College, Edinburgh, Principal William
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Cunningham, Professor A.B. Davidson, and Principal Robert Rainy; and
from Free Church College, Aberdeen, Professor S.D.F. Salmond. The
young William Robertson Nicoll also published a book with Clark at

the very end of the period in question. That these authors all

issued work through the Clark firm is indicative both of the important

role played by Sir Thomas in disseminating Free Church theology, and

of the confidence which the Church clearly placed in his firm.

In this period, Clark also published some major works, from the 1855
five-volume edition of J.A. Bengel's Gnomon of the New Testament,

to the 1886 edition of the Grimm/Wilke Greek-English Lexicon of the

New Testament, translated and revised by Joseph Thayer.

It will be apparent that in the decades following 1846, Thomas Clark
built solidly and consistently upon the foundation which he had in-
herited from his uncle. It was said in 1882 of the list which he had

built up that it formed 'a most remarkable monument of well-directed

45

energy. ' During the thirty-eight years in which John Maurice Clark

was senior partner in the firm, he in turn was to build with consid-
erable flair and discrimination upon the foundation he inherited,
and to lead T. & T. Clark into the third phase of its development,

the most adventurous of all.

2. 1886 - 1900
a) History
Born in 1859, John Maurice Clark following an education at Edinburgh
Academy and University had studied publishing in Leipzig in the late

18703,46

before being taken into partnership by his father in 1880.
Like Sir Thomas, John Clark although deeply committed to publishing,

was to devote considerable energy to matters military and civic.
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His obituary in The Scotsman outlines these activities, For many

years (twenty-nine according to the Glasgow Herald)48 he was associated
with-the Leith battalion of the Royal Scots, receiving his commission
as Second Lieutenant in 1881, and becoming Colonel in 1905. As a
subaltern he was present at a review by Queen Victoria of forty

thousand Scottish volunteers in Edinburgh in 1881, and twenty-four

years later he appeared as commanding officer at a review by Edward VI.

He received the Volunteer Officers!' Decoration, and contributed to the

war effort in connection with the Territorial Force Association,

being vice-chairman of the Midlothian Branch. He joined the Edinburgh

Merchant Company in 1884, when his father was Master. In 1900 he

was elected an Assistant, in which capacity he served for three years.
In 1910 he was appointed Treasurer, and, the following year, Master.

He fulfilled several responsible roles in connection with the Merchant

Company, being, for example, a trustee of the Company's Widows' Fund.

He was also chairman of the Scottish Life Assurance Company.

Like his father before him, John Clark was actively involved in church

affairs.qg In fact, he married the daughter of a Free Church minister,

Henry Douglas of Kirkcaldy.so This was the man who, by his personal
vision and dynamism was to guide the firm into new areas of develop-
ment well into the new century. He was, however, no radical. He

had, according to an obituarist 'a distinct liking for the old courtly
ways associated with the publishing houses which have played an impor-
tant part in the industrial life of Edinburgh since the time of Burns

and Scott. !>

On Sir Thomas' retirement in 1886, John Clark became sole partner,

a position he held for eight years until, in 1894, he received into
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partnership his brother, Thomas George Clark. James Hastings

testified that the brothers worked together 'with singulap unanimity',53
but there is no doubt from the evidence of the letter books that John
was the dominant as well as the senior partner, shaping the evolution
of the firm. Virtually until his death, however, Sir Thomas con-
tinued to exert an influence. -He visited the office daily,”" and
Hastings claimed in 1901 that 'his advice was until quite recently an
important factor in all the great decisions.'55 John Clark himself
was ready to acknowledge his debt to his father, both in private -

'our father ... 1s still with us here, & gives us his valued advice'56

- and in public - 'his advice is invaluable to me, and 1 trust I may

long have it. El

John Clark's high estimation of his father is
evident from the following, written when he was about to embark in
1896 upon an American tour, in the course of which he was to meet
many of those who were contributing to the International Series.

'I am getting quite alarmed at the thought that all those distinguished

people should be invited to meet me. I, personally, accept the
honour as being my father's son, & I assure you that he is exceeding-

58

ly gratified & touched by all your kindness.' The esteem in which

Sir Thomas was held by his sons, and the consequent heed which was
given to his advice meant that the important decisions of the late
1880s and 1890s - the launching of the Dictionary of the Bible, and

the two International Series, decisions which ensured that the firm
retained its position as a leading publisher of theology - were

taken in full consultation with Sir Thomas.

John Clark's major contributions to the firm would appear to fall into

three areas.
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Firstly, while not neglecting the firm's links with the continent of
Europe, he worked hard to develop the transatlantic connection in
which he considered the future lay. He visited both Germany, and
the United States and Canada, making, for instance, the extensive
transatlantic tour in the spring of 1896 principally to conclude
negotiations with Scribners regarding the American rights in the
Dictionary of the Bible. Hisitinerary included New York (where he
stayed with C.A. Briggs), Yale, Boston, Niagra, Toronto (where he
stayed with W.R. Clark), Chicago, Washington and Philadelphia. 1In
response to Clark's transatlantic forays, Charles Scribner recipro-

cated by visiting Edinburgh, for example in the spring of 1887 to

discuss the development of the International Series.

Secondly, John Clark would appear to have been committed to the

" development of major theological works which involved large invest-
ments and considerable risk. Because his judgements were mature,
and because for the most part he was fortunate in his editors and
contributors, these investments still further increased the size of
the firm's live back-list. This policy of major investment is

evident especially in the Dictionary of the Bible and the works which
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